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September always feels like a 
season of transition: harvest 
is underway, the days are 
getting shorter, and another 
busy year in organic agricul-
ture is coming into focus. At 
MOSA, we know this season 
brings long days, full sched-
ules, and plenty of challeng-
es, but it also offers a chance 
to see the results of a year’s 
hard work. In this issue, 
we’re sharing news, practi-
cal information, and stories 
from across our organic com-
munity. We hope you’ll find 
something that makes your 
work a little easier, sparks a 
new idea, or simply reminds 
you that you’re part of a 
community doing important 
work.

Joel Salatin’s movable pasture pen concept, outlined in his 
book Pastured Poultry Profits published in 1996, was, and 
remains, a hugely influential strategy for raising broilers 
on pasture to reduce labor and input costs. It also taught 
many how to sell directly to consumers for increased farm 
profitability. Steve and Beth Albert used the concept to 

raise broilers on 
their own 60 acre 
farm near Mt. 
Horeb, Wisconsin 
while raising their 
children. They had 
bought the farm in 
1992, with plans to 
start a small organic 
dairy. Steve, who 
was not raised on a 
farm, but who had 
worked on several 
dairy farms since 

the age of 18, had gone to agricultural school at UW-Mad-
ison. That, and eventual full-time work as a herdsman for 
organic dairy farmer Dean Swenson, who was one of the 
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original dairy producers for Organic Valley, sparked his interest in buying and starting his 
own organic dairy farm. “We started the dairy in 1993 with 20 Jersey cows, but by 1997 we 
had sold all of them and the last of the heifers. We had some serious equipment and herd 
health issues, along with my own personal health issues,” noted Steve. 
 
“We kept the farm, but I did remodeling and built cabinets for ten years. During that time 
we had all sorts of animal adventures, including horses, goats, pigs, peacocks and chickens. 
By the early 2000s we were raising meat birds. My brother-in-law showed me the Joel Sala-
tin book, and for the next two to three years we raised a few hundred broilers in movable 
pens. Then we modified the pens to include nest boxes and roosts and tried using them for 
layers.  By 2006 or so, we noticed the growing interest in pastured livestock and pastured 
products, and also noticed that no one was selling pastured eggs in the local grocery stores. 
I thought it could be an avenue back into full time farming which I missed.  

 
“I experimented with several 
designs for layers in the sum-
mer of 2007 and that next 
very snowy winter,  came up 
with a new design for a mov-
able layer pen that I could 
build at scale.  I had run my 
own business for the past 
ten years, so I was comfort-
able with the business and 
customer aspect but getting 
started was challenging,” 
shared Steve. 
 

“Buyers wouldn’t commit to buying until you have eggs to sell and it was tough to deter-
mine the right scale to begin with. Bulk organic layer feed was a one and a half to two hour 
drive and it was tough to make that trip every week, so we needed a truck to deliver. At the 
time we needed about 2000 
hens to make bulk deliveries 
economically viable with no 
sure market for the eggs.” 
 
“Pricing our eggs was also 
tricky. We knew we wanted 
to control our price. That was 
important if we had a shot. 
We also knew we wanted to 
sell directly and locally. We 
bought an old refrigerated 
sprinter van, put on signage 
and launched our new busi-

see  PRAIRIE BLUFF FARM on pg. 4



GOOD NEWS 
The Organic Certification Cost Share Program (OCCSP) is back 

After months of political delays, OCCSP is back, and FSA offices are accepting 
applications. Funded by the Farm Bill, OCCSP helps to defray organic certification 
costs by offering a rebate to certified organic operations of 75% up to $750.00 
per certification category (crop, livestock, wild crop, processing/handling). 

This year’s program will offer rebates for two years’ of fees payments:  
10/1/2024 - 9/30/2025 (Program Year 2025) and 10/1/2025 - 9/30/2026 (Pro-
gram Year 2026). A crop operation that paid $1,000.00 in certification fees in 
each Program Year will receive a rebate of $750.00 for each of those years - 
$1,500.00 total. 
 
Application deadline:  December 31, 2026. Contact your county Farm Service 
Agency FSA County Locator, check the USDA/FSA Cost Share website, or contact 
MOSA (844-637-2526 - mosa@mosaorganic.org) for information on how to apply. 
You can print your paid invoices from MyMOSA, our client portal, or request your 
paid invoices from MOSA. FSA will verify your operation’s organic status on the 
Organic Integrity Data Base. There isn’t much paperwork, but there is a deadline. 
USDA/FSA says first-come, first-serve.

If you prefer to apply with your state, Minnesota and Wisconsin will offer cost 
share. We don’t know when these programs will open. Other states that have of-
fered Cost Share in the past include California, New Jersey, New York, North Caro-
lina, Missouri, South Dakota, North Dakota, Ohio, and Pennsylvania. To find out if 
or when your state will offer cost share, contact your state department of agricul-
ture or check the USDA/FSA Cost Share website. State programs typically open 
later and application deadlines vary.
 
MOSA works cooperatively with FSA and state offices. We’re happy to answer 
your questions and support your application process. We cannot complete your 
application.

Here are some useful links:  
 
OCCSP Application 
OCCSP Application Instructions 
OCCSP Final Rule 
OCCSP News Release 
OCCSP Fact Sheet.
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https://www.fsa.usda.gov/fsa-office-locator
https://www.fsa.usda.gov/resources/income-support/organic-certification-cost-share-program-occsp
mailto:mosa@mosaorganic.org
https://www.fsa.usda.gov/resources/income-support/organic-certification-cost-share-program-occsp
https://www.fsa.usda.gov/documents/occsp-application
https://www.fsa.usda.gov/documents/occsp-application-instructions
https://www.govinfo.gov/content/pkg/FR-2026-07-06/pdf/2026-13571.pdf
https://www.fsa.usda.gov/news-events/news/07-02-2026/usda-helps-organic-producers-certification-costs
https://www.usda.gov/guidance-documents/organic/fsa/organics-organic-certification-cost-share-program
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cont. PRAIRIE BLUFF FARM  from pg. 2

ness- Pasture Pattern Eggs. We named it that for the patterns the movable pens leave in 
the pasture as they move across the field. We did anything we could to promote. We vis-
ited stores. We left leaflets. We were always searching for potential customers. The small 
town groceries were the first to open up a spot on the shelf.  Carl Miller of Miller and 
Sons Supermarket in Verona, was very supportive of local producers. That led to more lo-
cal grocery stores like Bill’s, (now HyVee), Piggly Wiggly and then The Willy Street Coop-
erative. We also started selling to restaurants, bakeries, CSA farms and developed neigh-
borhood drop off locations. At first, it was just surviving day to day, then month to month 
and eventually year to year.  I learned from a farmer who was from a multi-generational 
farm, that through difficult and good times it helps to tell yourself ‘this is what I do’. 
Don’t question the decision to do it, just try and solve problems and move forward. 
 
“We buy in about 1500 pullets annually, and each flock has about a two month overlap. 
We try to have them arrive in May. There have been disruptions in availability in recent 
years, and sometimes I could only get the new birds in March, which meant more difficult 

weather. We used to raise pullets ourselves but it was too expensive and we don’t have the 
best facility for it. We try to keep the birds out on pasture until November, but the weath-
er affects that decision.” 
 
“Our pens have steel pipe frames with wire mesh and fabric covers. There are roosts and 
nest boxes built into each pen. We fill the feeders by hand each day, and run water lines 
out to the field to fill our waterers. Each pen has an electric wire around the base (4” off 
the ground) to deter predators from digging under. Each pen houses 75 hens, but we will 
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reduce that to 60 soon to comply with the new poultry requirements. We move our pens 
through two larger fields, each one about 11-12 acres, and we move the pens every other day 
with a skidsteer. It takes us about 20 minutes to move the pens and another 25 minutes 
to collect ground egg and check the pens. We tried solar fencing, but have had better luck 
running a line out to the pens and use a high powered fencer. We have adapted the system 
to keep the predators out rather than get rid of the predators. Each pen also has a light to 
extend the day to 16 hours of light (used to November),” said Steve. 
 
“A normal day starts at 6:00AM when we open up the nest boxes and feed and water the 
hens. That takes about an hour. Then we come back in and wash the previous day’s eggs. 
That takes about an hour and a half. Then we usually have breakfast. Then we pack eggs 
for an hour and a half, and then collect the new eggs at 11AM, which also takes about an 
hour and a half. We close up the nest boxes about 30 minutes before sunset. (Time frames 
are for one person).” 
 
“We sold our tractors. We just use two electric carts and a skid steer. We do most every-
thing by hand. Our neighbor custom bales our hay for us. We use the hay as bedding dur-
ing the winter when the hens move to the hoophouses. We have three passive solar hoop-
houses with large outdoor pasture areas for our winter housing.” 
 
“We wash and pack about 1350-1400 eggs per day. After washing and grading, they go into 
our cartons and into the cooler. Our cartons highlight our product name ‘Pasture Patterns’ 
and our farm story in pictures. Beth delivers to our customers over two delivery days. We 
sell about one third of our eggs to bakeries/restaurants, one third to retail customers and 
the last third to CSA farms and our own customers. We deliver year round. During Covid, 
restaurant sales went down, but our grocery sales went up, so it balanced out. We had our 
first retail sales in 2007 and 19 years later we are still using the same process,” noted Steve. 
 
“It’s good to have different markets. A diversified customer base has been really important 
to us. If possible, I recommend that new farmers build up incrementally but economies 
of scale are real and can make that difficult. Think about your core beliefs.  I knew that 
I didn’t want to work in a warehouse full of birds but hoped to build a system that was 
healthy for the hens, the eggs they produced and for us. Our process can still be improved, 
but that’s what keeps it interesting.” 
 
To learn more about Prairie Bluff Farm and Pasture Patterns Eggs, visit Steve and Beth’s 
website: Prairie Bluff Farm.  
 
To learn even more about Prairie Bluff Farm, plan to attend the Marbleseed Field Day at 
the farm, scheduled for October 8th: Marbleseed Events. n

cont. PRAIRIE BLUFF FARM  from pg. 4

https://www.prairieblufffarm.com/

https://marbleseed.org/events
https://www.fieldforest.net/ 
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Every certified organic operation needs an organic point person: the person

responsible for understanding the organic rules, maintaining certification

documents, communicating with the certifier, and participating in the inspection. 

The daily job of an organic point person looks very different for a farmer vs. a

processor, for a sole operator vs. the representative of a large business with

thousands of employees, but the great organic point person follows four actions no

matter the type of operation: commit, communicate, keep, know.

Communicate

Keep

Know

How To: Be a Great 
Organic Point Person

There are a lot of demands at a busy food business that sometimes compete with

each other for dominance. At an organic business, there can be no compromises

with the approved organic operating plan, so MOSA depends upon the organic

point person to be the in-house champion of organic integrity. The point person

makes sure that all staff follow their part of the organic plan and that they seek

the counsel of the point person in navigating any unusual situations. 

Make sure key personnel understand which operational changes must be

approved by MOSA before implementation. 

Require that staff save documents and complete records necessary to

maintain organic certification. 

Be sure the right people are at the annual inspection. 

Commit Commit to Organic Integrityto Organic IntegrityCommit to Organic Integrity

Commit

Be committed to organic integrity! This goes without saying but bears
repeating: fraudsters and cheats don’t make good organic point persons.

CTD_v1.0_07.28.26
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Application
Initial Review
Inspection
Final Review 

Know Know the Organic Standardsthe Organic StandardsKnow the Organic Standards

Important Due Dates:
Annual Update
Annual Certification Fee
Review Letter Responses
Read all communications
from MOSA!

Organic Certification is an 
Annual Cycle

Know the applicable organic standards and all of the organic plan
documents for the business. MOSA will happily direct new organic
point persons to the relevant organic standards and documents.

Communicate Communicate with MOSAwith MOSACommunicate with MOSA

Contact MOSA about changes, such as:

New Inputs or Ingredients

New Crops or Products

New Labels

New Land or Facilities

New Production Types

The relationship with your certifier is a partnership. Take
responsibility for your part and expect respect and good
service in return.

Open, Read, and Reply to
MOSA letters and emails

Do we have your correct
preference? (Email or Postal)

If you are expecting a reply from MOSA and wonder
why you haven’t received a response, call or email us.

Don’t assume.
Ask MOSA! 

KeepKeep Good Records Good RecordsKeep Good Records

Set up a recordkeeping system that works for your team. 
Keep organized copies of documents you submit to MOSA.
Conduct internal sample audits before your annual organic inspection. 

Save records for all organic production activities, organic ingredient
purchases, and organic product sales. Records must allow an ingredient
or crop to be traced from incoming inputs to outgoing finished product.

Contact MOSA when you have questions!
call: 844-637-2526
email: mosa@mosaorganic.org
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broilers pullets layers

OUTdoors
5 lbs/sq ft OR 
2 sq ft per bird

3 lbs/sq ft OR 
1.7 sq ft per bird

2.25 lbs/sq ft OR 
3 sq ft per bird

INdoors
5 lbs/sq ft OR 
2 sq ft per bird

3 lbs/sq ft OR 
1.7 sq ft per bird

varies by
housing

Healthcare 
Inputs

Prevention is key! Many natural
healthcare inputs are allowed

Complete
Feeds

Must be certified organic; 
restricted rates for synthetic methionine

Prohibited, except for specific
allowances at §205.238(a)(5)(ii)

Physical
Alterations

Confinement Allowances

Broilers: 
First 4 weeks of life

Pullets: 
First 16 weeks of life

Non-chicken poultry: 
Until fully feathered

Mature birds:
No continuous confinement

Temporary confinement is allowed for additional conditions,
specified at §205.241(d). Confinement must be recorded.

Mobile housing :
4.5 lbs/sq ft or 1.5 sq ft/bird

Aviary housing:
4.5 lbs/sq ft or 1.5 sq ft/bird

Slatted/mesh floor:
3.75 lbs/sq ft or 1.8 sq ft/bird

Floor litter housing:
3 lbs/sq ft or 2.2 sq ft/bird

Other housing:
2.25 lbs/sq ft or 3 sq ft/bird

Wood
Bedding

Must be naturally produced and
free from prohibited additives

Organic Poultry: just the facts

Stocking Density Requirements*Stocking density may be calculated
by maximum pounds per square foot

OR minimum square feet per bird.

Ammonia Monitoring
measured weekly indoors
at birds’ head level
mitigate levels > 20 ppm
must not exceed 25 ppm

Layer Stocking
Densities

MOSA Certified Organic
call: 844-637-2526
email: mosa@mosaorganic.org
web: mosaorganic.org

Reference: §205.236-§205.242
*If you were certified before 2 Jan 2025, 

ask us about your implementation deadlines!
CTD_v1.0_04.01.25

This guide shows the basics from the National Organic Program (NOP) Rule. 
Need more details? Have specific questions about how these rules apply to your farm? 
Reach out to MOSA for expert guidance on your certification journey!

Origin of
Livestock

Birds must be organically
managed from 2nd day of life
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8 continuous hours of darkness; 
Light intensity lowered gradually

1 linear foot of exit door
opening per 360 birds;
Accessible to all birds

At least 6
inches of perch
space per hen

Up to 16 hours
of light per day

No cages
Feed and agricultural bedding
must be certified organic

Indoor Living Conditions

Minimum 15% solid floor space is
required in non-mobile housing

Litter and areas for scratch and
dust bathing are required

Source of shade

Must be at least 75% soil with
appropriate vegetation

Outdoor Living Conditions

Outdoor access must be
provided year-round, except for
specific, allowed confinement

Questions? Want help navigating the organic requirements? 
Call or email the MOSA Client Services Team!
844-637-2526 | customerservice@mosaorganic.org

Humane transportation
and slaughter required

Additional information: 
7 CFR Part 205: NOP Rule
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TREATED WOOD IN ORGANIC FARMING  
FREQUENTLY ASKED QUESTIONS  
 

Let’s begin with the bad news: MOSA does not know of any commercially available wood pres-
ervation treatments that are allowed for direct contact with organic crops, livestock, or soil. 
Nor are there any on the approved inputs lists from the two main third-party organic material 
review agencies, the Organic Materials Review Institute (OMRI) and the Washington State De-
partment of Agriculture (WSDA). There is, though, plenty still to discuss in this article about 
treated wood, including which treatments are less prohibited (and toxic) than others, effective 
intervention strategies to protect organic products from contact with wood treatments, and 
uses of treated wood on organic farms that are acceptable.  
 
Let’s begin with a very brief history of chemical wood preservation in the US. By the middle 
of the twentieth century, three heavy-duty wood preservatives had been developed for lumber 
installations in the US to resist decay and insects: 

•	 Creosote, obtained from coal tar and used in industrial applications like railroad ties and 
utility poles; 

•	 Chromated Copper Arsenate (CCA), a blend of copper, arsenic, and chromium that was 
pressurized into lumber for outdoor residential and industrial uses; 

•	 Pentachlorophenol (Penta), a petroleum-based herbicide and mossicide used in industrial 
applications, mainly utility poles. 

 
But by the end of the twentieth century, a host of environmental and human health concerns 
regarding these three chemical compounds had been researched and documented: chemicals 
leaching into soil and groundwater were toxic to plants and aquatic animals years after in-
stallation, off-gassing fumes contributed to human respiratory diseases, and all three directly 
exposed people to deadly carcinogens.  
 
Early in our current century, the US Environmental Protection Agency and the manufacturers 
of the three toxic preservatives agreed to restrict the use of the treatments to non-residential, 
industrial, and agricultural uses. For residential lumber, the industry stopped using CCA by the 
end of 2003 and pivoted to several water-based, less toxic compounds. However, the EPA con-
tinues to allow agricultural use of certain CCA-treated lumber types: plywood, fenceposts, and 
laminated building columns. 
 
When the USDA’s National Organic Standards were issued in 2002, the crop pest control stan-
dard (205.206) included this prohibition regarding treated lumber: “The producer must not 
use lumber treated with arsenate or other prohibited materials for new installations or re-
placement purposes in contact with soil or livestock.” In 2016, the National Organic Program 
supplemented this directive from the Organic Standards by issuing the seven-page “NOP 5036: 
Treated Lumber (Draft Guidance)”, which clarified some particular areas around treated wood 
for farmers and certifiers. For instance, the Guidance stated that use of treated wood does not 
delay organic transition or necessitate a new three-year transition, and the document provided 
examples of lumber that do and do not contact organic products. 
 
Over the past 25 years, MOSA has used the prohibition in the Organic Standards along with 
the 2016 Guidance to formulate detailed responses for our staff and farmers around particular 
uses of treated wood on MOSA-certified organic farms. That guidance shapes the following 
responses to the frequently asked questions MOSA staff receive about treated wood from our 
organic farmers.  

see FAQ  pg. 11
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Q. Which wood treatments are prohibited for new installations or replacement purposes in 
contact with organic crops, livestock, or soil? 

A. Copper chromated arsenate (CCA), creosote, pentachlorophenol (penta). Typically, this pro-
hibits organic farmers from re-using railroad ties, telephone poles, and old pressure-treated  
lumber (likely treated with CCA), and excludes the use of any new CCA-treated agricultural 
lumber, particularly fenceposts and plywood.  
 
Q. What if I already have lumber on my farm that contains prohibited wood treatments when I 
apply for organic certification? 

A. The presence of treated lumber doesn’t prevent you from applying for certification and 
doesn’t require a longer transition of an affected field. You must arrive at a plan that MOSA ap-
proves for preventing the treated wood from contacting organic crops, livestock, and soil. You 
may want to replace the wood with less toxic alternatives if possible.  
 
Q. Which wood treatments are considered restricted for new installations or replacement pur-
poses in contact with organic crops, livestock, or soil? 

A. Any of the newer, water-based preservatives, including ACQ (alkaline copper quaternary), 
Borates (Disodium octaborate tetrahydrate), CA (Copper azole), MCA (micronized copper azole, 
including version AC2). These newer treatments are considered less toxic than the older, oil-
based preservatives, but they still consist of synthetic substances that are not allowed in or-
ganic farm production.  
 
Q. Are there any allowed wood preservatives? 

A. As mentioned above, MOSA does not know of any commercially available wood preserva-
tives that are allowed for direct contact with organic crops, soil, or livestock, and none are 
listed by third-party material review agencies OMRI or WSDA. To be acceptable, the input 
would need to consist of all-natural ingredients or synthetic substances included in Organic 
Standard 205.601, the list of synthetic substances allowed for use in organic crop production 
 
Q. What are acceptable barriers to prevent already-installed treated lumber from contacting 
organic products?

A. Any inert material that prevents organic livestock or crops from contacting the treated 
wood, such as electric or barbed wire, or a covering of metal (without unsafe, sharp edges), 
fiberglass, rigid plastic, or untreated wood. Note that paint is not an acceptable barrier, since 
paint also consists of unnatural materials that are not on the list of allowed synthetic sub-
stances. 
 
Q. What are some examples of lumber that does contact soil, crops, or livestock?

A. Feed bunks and hay racks, greenhouse baseboards within 2’ of in-ground crops and their 
roots, livestock stalls, paddock fences that livestock touch, greenhouse benches if contact-
ing plants, hay mows, plant trellises and stakes, planting boxes, watering troughs, perches for 
poultry. 
 
Q. What are some examples of lumber that does not contact soil, crops, or livestock? 

A. Distant pasture fence posts that do not contact cattle, orchard posts that support trellis 
wires but do not contact plants, trailers that do not contact crops, baseboards in greenhouses 
without in-ground production, equipment storage sheds, tables in greenhouses if plants and 
soil do not contact the wood, treated wood with an effective barrier.  
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CERTIFICATION & POLICY UPDATE  
By the Certification Team

 
Vertically Integrated Business Models and MOSA Organic Certification 

Vertically integrated business models offer many benefits, including increased control over 
supply chains. As your organic certifier, MOSA is responsible to ensure that all of your organic 
activities are compliant with the National Organic Standards, and are thoroughly described 
in your Organic System Plan. We are working to better define expectations for these business 
types, to ensure we have a complete understanding of how you may be involved with, or pro-
vide organic oversight to other operations in your supply chains, to ensure your operation is in 
full compliance. We look forward to working with our vertically integrated operations to make 
sure there are no gaps in your organic certification! These activities include but are not limited 
to:

•	 Consultancy or contractual requirements regarding organic practices you may provide to 
growers or suppliers;

•	 Consultancy or contractual agreements that dictate inputs (feed, seed, fertilizers, or any 
specific practices) for producers or livestock operations;

•	 Brokering or distribution of livestock;

•	 Brokering or distribution of ingredients.

 
Please review your organic system plan and inform MOSA if you feel there are areas or activi-
ties that have been overlooked. More information will be provided in future communications 
to address any possible gaps in your certification.  We appreciate your cooperation! 
 
National Organic Standards Board (NOSB/Board) Meeting

The next meeting will be held virtually October 27th  - October 29th - details are below.  These 
meetings are free, open to the public, and no registration is required, except to sign up for oral 
comments.   Additional meeting information, including links to join virtually, will be posted 
below as it becomes available. This information will be available on the NOSB Meeting site, 
here: https://www.ams.usda.gov/event/national-organic-standards-board-nosb-meeting-
Fall-2026 
 
Public Comment Webinars 
Day 1: Tuesday, Oct. 20 from 12:00 pm - 5:00 pm Eastern

Day 2: Thursday, Oct. 22 from 12:00 pm - 5:00 pm Eastern

 
Public Meeting 
Day 1: Tuesday, Oct. 27 from 12:00 pm - 5:00 pm Eastern

Day 2: Wednesday, Oct. 28 from 12:00 pm - 5:00 pm Eastern

Day 3: Thursday, Oct. 29 from 12:00 pm - 5:00 pm Eastern 
 
The Common OSP

On Jul 7, 2026, the National Organic Program (NOP) release their Common Organic System 
Plan (OSP) to help alleviate the challenges farmers and business owners face when trying to 
work with multiple government agencies to describe their organic practices and standardize 

https://www.ams.usda.gov/event/national-organic-standards-board-nosb-meeting-Fall-2026
https://www.ams.usda.gov/event/national-organic-standards-board-nosb-meeting-Fall-2026


MOSA uses this newsletter as a  

vehicle to announce any program 

or standards changes to our  

clients, including our Terms and 

Conditions, as well as new or  

revised Organic Standards or  

Rules. Watch this space.
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the expectations that certifiers have of our clients. While NOP is not making the Common 
OSP mandatory, they have encouraged certifiers to adopt the common OSP. MOSA does not 
wish to ask our clients to complete new OSPs from scratch, so we are beginning work starting 
next month in order to determine the best way to adapt our systems to be able to accept the 
common OSP if it is presented to us and harmonize the forms our clients have already com-
pleted with this new format. 

If you’d like to view the Common OSP, you can view it here : https://www.ams.usda.gov/ser-
vices/organic-certification/organic-system-plan n

Q. What are acceptable alternatives to treated lumber? 

A. Posts made of metal, plastic, fiberglass, or naturally rot-resistant wood (e.g. cedar, locust, 
cypress, Osage orange, redwood).  
 
Q. What are some other considerations regarding processed wood?

A. Untreated plywood is allowed in organic production unless the glued edges begin to peel 
or separate. Chipboard or particle board, in which the synthetic glue reaches the board sur-
face, is not allowed for direct contact with organic crops, soil, or livestock. For in-ground 
production, MOSA requires a 2’ distance between the treated wood (such as a hoophouse 
baseboard) and organic plants and their roots.  
 
As it has in the past, the topic of wood preservatives and their compliance with the Organic 
Standards will continue to evolve. If you have a question about treated wood that has not 
been answered here, please contact MOSA’s Client Services Team (844-637-2526, customerser-
vice@mosaorganic.org). Also, let us know if you have a homemade wood preservative blend 
that you would like MOSA to review for you, and our Material Review Team will gladly deter-
mine if it is acceptable. Treated wood on organic farms certainly represents a corner of the 
organic agriculture movement where our commitment to growing feed and food without the 
use of synthetic, unsafe chemicals has identified a market opportunity for the development 
of a safe, compliant, effective wood preservative that is fully allowed in organic farming. n

cont.  CERTIFICATION POLICY UPDATE   pg. 12

https://www.ams.usda.gov/services/organic-certification/organic-system-plan
https://www.ams.usda.gov/services/organic-certification/organic-system-plan
mailto:customerservice%40mosaorganic.org?subject=
mailto:customerservice%40mosaorganic.org?subject=
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EMPLOYMENT 
CUSTOMER SERVICE MINDED 
PERSON  
to manage Wisconsin branch 
of Ohio Earth Food. Ohio Earth 
Food organic fertilizer is looking 
for a customer service minded 
person with organic farming 
experience to manage our Wis-
consin branch. You would be re-
sponsible for consulting custom-
ers on the phone and in person, 
taking and shipping or deliver-
ing orders, loading and unload-
ing trucks and customer vehicles 
by hand and with a forklift and 
managing the facility. Please 
email Ted info@ohioearthfood.
com. $26/hr or more depend-
ing on level of experience. This 
would be an in-person position, 
we are moving facilities, so loca-
tion can be adjusted for the right 
person. 
 
FORAGES/GRAINS 
ALFALFA GRASS BALES 
1st and 2nd cutting organic al-
falfa grass mix large square bales. 
$110/bale. Call 563-568-9160. 
Waukon IA.

CUSTOM ROASTING OF  
SOYBEANS 
Golden Grains in Sparta, WI. 
Call 608-269-5150

 
 
To submit an ad to be posted in the 
printed version of the Organic Cul-
tivator and on the MOSA website, 
send it to MOSA, PO Box 821, Viro-
qua, WI 54665, or email to mosa@
mosaorganic.org.  
 
All ads will be posted for 60 days 
free of charge for MOSA clients (100 
words max). For non-clients, cost 
of an ad is $5.00 for 40 words, and 
$0.10 per word over 40 (max 100 
words). MOSA does not guarantee 
that all products posted on this page 
are certified organic, and MOSA is 
not responsible for the accidental 
purchase of non-organic products 
through the use of this page. Always 
check to guarantee the certification 
status of any product before purchas-
ing or using. 

Case IH 1063 corn head, field 
ready $$3850; Case IH 1063 corn 
head, late model tracker kit, some 
poly snouts $4750; Case IH 2208 
corn head, 30 inch row spacing, 
good condition, hydronic deck 
plates, will work on late model 
combines, field ready $9850; New 
Holland 740F-35 super flex bean 
head, will also fit on a bunch of 
case IH combines $16,950; 1995 
Ford L9000, N14 Cummins en-
gine, 10spd, 8124 myer  silage box, 
new tires $24,950. Call 563-568-
9160. Waukon IA

 
ROLLER CRIMPERS 
Organic Roots Way is a dealer 
located in Camp Douglas, WI. 
Contact Joel @ joel@rollercrimp-
ers.com or call 608-424-5577 for 
information and pricing shipped 
directly to your address. See 
https://rollercrimpers.com/

 
MISCELLANEOUS 
GMO TESTING 
Romer Labs offers an extensive 
portfolio of immunoassays for 
sensitive, fast, and easy GMO 
detection. With more than 60 
test kits available, we enable the 
screening for the most relevant 
traits that occur in corn, soybean, 
canola, cotton, sugar beet, alfalfa, 
and rice in various combinations. 
More Information: https://www.
romerlabs.com/us_en/gmo-test-
kits. Contact: sales.romerlabsus@
dsm-firmenich.com

 
WEED ZAPPING 
Custom Weed Zapping Services - 
Brodhead WI. 40’ boom mounted 
on a highboy sprayer. Call Milton: 
608-921-3765. 
 
FORAGE/GRAINS 
GRAIN BARLEY AND PEAS 
2 semi loads of organic grain 
barley and 2 semi loads of organic 
grain peas. 920-585-5331.

 
CUSTOM ROASTING OF  
SOYBEANS 
Golden Grains in Sparta, WI. 
Call 608-269-5150.

 
 

CLASSIFIEDS 
 
LIVESTOCK 
FEEDER CATTLE 
Forty Head Feeder Cattle. Ready 
in October. Located in West Bend 
WI. Call 262-338-1539. 
 
BRED HEIFERS OR COWS 
20 head of heifers or cows. Bred 
for Sep - Oct freshening. All Cer-
tified Organic, tested for A2A2. 
Call for pricing 608-330-1261. Fen-
nimore WI. 

NORWEGIAN RED SEMEN 
Norwegian Red is sold exclusively 
by distributors’ network across 
the world outside of Norway. 
Contact: Joshua Hoffmann, Sales 
Manager 
 
BULL SEMEN 
A2, heterozygous polled, 100% 
Fleckvieh, $20/unit. Can be 
shipped from Hawkeye Breeders. 
For Dam and Sire information 
please email: bearcreekacres-
dairy@gmail.com or call Jen at 
563-880-3998. 
 
CRESCENT MEATS - USDA  
INSPECTED - CERTIFIED  
ORGANIC 
Cadott, WI, Phone: 715.289.3000, 
crescentqualitymeats.com 

PREMIER LIVESTOCK &  
AUCTIONS  
is your certified organic livestock 
auction barn in the Midwest. Sell 
your certified organic cattle and 
feed. N13538 State Highway 73, 
Withee, WI 54498. 715-229-2500.

EQUIPMENT 
CRIMPER 
15-foot Crimper on a 3-point 
hitch for sale. The asking price is 
$12,000 or best offer. The equip-
ment is in great condition and 
has only been used for three 
seasons on 85 acres. If you are 
interested or have any questions, 
please text (847) 274-8039. Lo-
cated in Libertyville, IL. 
 
CASE IH/NEW HOLLAND 
HEADERS, AND FORD TRUCK 
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Organic Certification Cost Share Is Back 
After a frustrating delay, USDA’s Organic Certification Cost Share Program is once again accept-
ing applications. Certified organic producers and handlers may receive reimbursement for 75% of 
eligible certification expenses, up to $750 for each certification scope, for both the 2025 and 2026 
program years.

Applications are due December 31, 2026, but funding is available on a first-come, first-served basis, 
so we encourage eligible operations to apply early. Applications may be submitted through your lo-
cal USDA Farm Service Agency office or, where available, through a participating state agency. Eli-
gible expenses include certification and administrative fees, inspection costs, certain international 
market access fees, user fees, sales assessments, and related postage.

Visit the USDA Organic Certification Cost Share Program webpage for application information and 
additional details. 
 
Fall National Organic Standards Board Meeting 
The National Organic Standards Board will hold its fall meeting virtually October 27–29, 2026. The 
Board will consider petitions to add or remove substances from the National List, review substanc-
es scheduled to sunset in 2028, and discuss recommendations on organic policies.

Public comment is an important part of the NOSB process and gives organic stakeholders an oppor-
tunity to help shape federal organic policy. Written comments and registration for oral testimony 
are due October 1. Public comment webinars will be held October 20 and 22.

We will share information about significant proposals as it becomes available. Meeting materials 
and participation details are available on the USDA Fall 2026 NOSB meeting page. 
 
New Leadership at MOSA 
We are pleased to announce that LP Eldredge and Jake Overgaard have moved into new roles as Cer-
tification Managers. Both previously served as Certification Specialists and bring strong technical 
knowledge, experience, and a deep understanding of MOSA’s clients and certification work to their 
new positions. We are excited to see them grow into their new roles and help us continue providing 
consistent, knowledgeable, and responsive certification services. 
 
Celebrating the Work of Midwest TOPP 
The Transition to Organic Partnership Program, or TOPP, is coming to an end one year earlier than 
originally planned. While we are disappointed that the program will not continue through its full 
term, we are proud of what Midwest TOPP and its partners accomplished in the time available. 

TOPP was established in 2022 as part of USDA’s Organic Transition Initiative, which was supported 
with funding from the American Rescue Plan Act. It has had an extraordinary nationwide impact.

MOSA has been honored to serve as the Midwest Regional Lead, working with more than 20 partner 
organizations in an 11 state region to connect farmers with mentorship, technical assistance, educa-
tion, and other resources for navigating the transition to organic production. The program brought 
together organizations from across the Midwest around a shared goal: making the path to organic 
certification more accessible and achievable.

Over the course of the program, preliminary numbers show that our Midwest TOPP partners hosted 
744 events, established 274 mentorships, provided 1,479 farmers with technical assistance, and 
helped 143 new farms representing 13,596 acres transition to certified organic, with many more in 
the pipeline and still transitioning! This is just the data for Midwest TOPP; multiply it by the five 
other TOPP regions to see the profound impact on organic farming in the United States. 

Although this chapter of TOPP is wrapping up, the relationships, knowledge, and resources cre-
ated through the program will continue to support organic agriculture well into the future. We are 
grateful to our partners, mentors, participants, and staff for the energy and expertise they brought 
to this work, and we are proud of what we accomplished together.

As always, if you have questions or comments, please contact me at Cori@MosaOrganic.org or 844-
637-2526. 
 
Thank you for reading, and thanks for your continued commitment to organic integrity. n

https://www.fsa.usda.gov/resources/income-support/organic-certification-cost-share-program-occsp
https://www.ams.usda.gov/event/national-organic-standards-board-nosb-meeting-Fall-2026
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